easypier

This schedule covers the details of the commission plan:

EASYPIER Commission Plan

Direct Sales Plan is whereby the Agent is responsible for the full life cycle of a sale

from prospecting through contract sign off, including but not limited to product
demonstrations, contract negotiations, service of implementation and support

Iltem Payable to EasyPier Retail price for reference
License EasyPier Standar 125 € /month 250 €/ month
License EasyPier Premium 250 €/ month 500 € / month

Value-added services,
implementation, configuration,
training, data transfer

an average of
5.000 €
upon installation

Prices in Euros

Additionally to the license the Agent will be able to charge other value-added
services, implementation, configuration, training, data transfer, etc. totally free
of payment of any commission.

Service and Support

First level Service and Support is provided by Reseller. Sales must include
Service of implementation and Support.

In-Direct Sales Plan is whereby the Agent is referring potential customer to EasyPier

Item Payable to Agent Retail price for reference
License EasyPier Standar 250 €/ year 250 €/ month
(first payment of year)
License EasyPier Premium 500 €/ year 500 € / month
(first payment of year)
Value-added services, 20% an average of

implementation, configuration,
training, data transfer

5.000 €
upon installation

Payment of commissions will be held annually and will be maintained throughout the duration of the contract with the end customer

Prices in Euros

Service and Support

First level Service and Support is provided by EasyPier.

BDA EasyPier (Virtual Marina S.L.)

Name: Name Benjamin Robles

Title: Title: EasyPier CEO




